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HOMEBUYERɅS HANDBOOK 

Welcome and thank you for choosing Sandpoint Title ϥnsurance. 

At Sandpoint Title our clients are our number one priority. For over 30 years, we have been 

SandpointɅs only locally owned and operated title and escrow company. We understand that pur-

chasing a home can be both exciting and stressful. We pride ourselves on our exceptional cus-

tomer service. From the moment you open an order our goal is to make the process of home 

ownership as smooth and hassle-free as possible. Our local title and escrow staϜ is well-

equipped to handle any obstacle that comes our way. When other companies say Ɉnoɉ we are 

committed to ɲnding solutions with our pro-active approach. We are a dedicated team, made up 

of knowledgeable locals, who truly care about every transaction.  From the ɲrst time homebuyer, 

to the seasoned real estate developer, we make everyone feel comfortable and taken care of 

with our timely professional service. Underwritten by, Stewart Title and Old Republic Title compa-

niesɁtwo of the largest and most trusted national underwriters for title examination and under-

writing services. 

As a local company every dollar you spend at Sandpoint Title ϥnsurance stays in the community. 

We are proud to support local companies in our everyday operations and weɅre committed to 

giving back to local organizations that are making a diϜerence in a community. 

  

Get Familiar 

For your convenience, weɅve created this HomebuyerɅs Handbook to assist you during your trans-

action with Sandpoint Title. We suggest that you carefully read through this booklet, paying spe-

cial attention to the following sections:  

Ý The Purchase Process  

Ý Understanding the Escrow Process  

Ý Who Pays for What 
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SELECTϥNG AN AGENT 

Most people do not buy or sell a home - or other real estate - without the support of a licensed 

real estate agent. The few who decide to look for a home on their own may not know the local 

market or may not have the experience required to write a contract. Real estate professionals 

have access to the Multiple Listing Service (MLS), a computerized listing of homes for sale. So, 

before you start house hunting, start shopping for a licensed real estate professional. 

 

Your Real Estate Professional Should Be: 

ß Knowledgeable about your marketplace, with a reputation for honest dealings 

ß Associated with a reputable real estate ɲrm 

ß Backed by professional marketing management 

ß Aware of the complicated local and state property requirements that may aϜect your rights 

of ownership 

ß Willing to cooperate with all agents to get the best price for you in your market 

ß Successful in multi-party, face-to-face negotiating 

ß Skilled in acting as an intermediary between you and the seller 

 

*This handbook assumes the use of a real estate professional. 

Find a Local Agent 

ß Selkirk Association of Realtors: A complete listing of local Realtors 

ß http://selkirkaor.com/members.asp  
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HOME SEARCH WORKSHEET 

LOCATϥON 

CURB APPEAL 

NEϥGHBORHOOD 

FLOOR PLAN  

CONDϥTϥON 

FϥNϥSH WORK 

LANDSCAPϥNG 

KϥTCHEN 

STORAGE SPACE 

ADDRESS 

MLS # 

ON THE MARKET SϥNCE 

ANNUAL TAX $ 

HOA FEES $ 

 

BEDROOMS     

BATHROOMS 

STORϥES 

SQ. FOOTAGE 

LOT SϥZE 

CAR GARAGE 

YEAR BUϥLT 

 

 

$                                    ÷                           =  

PRϥCE                SQ. FOOTAGE  COST PER SQ. FOOT 

NOTES: 
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THE PURCHASE PROCESS 

Meet with a Real Estate Agent 

Deɲne what type of home youɅre 

looking for (style, price, neighbor-

hood) 

Get Pre-Approved 

Work with a loan oʛcer to dis-

cuss ɲnancial resources & obtain 

a pre-qualiɲcation letter. 

Decide to Buy a Home 

Make sure you are ready both 

ɲnancially & emotionally.  
start 

Submit OϜer  

Work with your agent to put to-

gether the oϜer package  

(purchase contract, loan approval, 

YouɅve Found the House 

Work with your real estate agent to 

make an oϜer. Review the comps. 

Put in price and terms youɅre com-

Look at Properties 

Take notes. What properties meet 

most of your wishes/needs 

Open Escrow with Sandpoint 

Title ϥnsurance 

Submit deposit to escrow 

Submit Loan Application 

To the lender with all necessary 

documents.  

ϥnspections & Disclosures 

Must be approved by all parties 

along with the Title Commitment , 

as permitted by contract.  

Negotiate 

ϥt may take a few rounds to get an 

oϜer accepted. Be patient, donɅt over 

pay.  

Remove Contingencies 

Make sure you understand ramiɲ-

cations. Make ɲnal deposit. 

Title Commitment 

ϥssued in response to applica-

tion for title insurance.  

Underwriting & Appraisal 

Underwriter reviews ɲles for loan 

acceptance. Appraiser establishes 

value of property.  

Negotiate Repairs 

ϥf critical issues are discovered in dis-

closures, inspections, etc., as permit-

ted by contract.  

Record & Transfer 

Deeds are recorded at the 

County RecordersɅ oʛce.  

Down Payment & Loan 

Funding 

Lender sends funds to Sandpoint 

Title ϥnsurance.  

Sign Documents 

Sign loan documents, escrow doc-

uments, etc. at Sandpoint Title 

ϥnsurance .  

HomeownerɅs ϥnsurance 

Select an insurance company and 

coverage, then give the insurance 

agent escrow information.  

CONGRATULATϥONS!  

Once the recording is ɲnal, the house 

is yours! 
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THE LOAN PROCESS 

Unless you are paying cash for your property, you will need to apply for a mortgage loan. ϥtɅs wise to get pre-qualiɲed 

for a loan before you begin house-hunting. Your lender can explain current ɲnancing options to help you select the 

right type of loan for your situation.  

Steps to Securing a Loan: 

 Pre-Qualiɲcation &  

ϥnterview 
Ý Application ϥnterview  

Ý Lender obtains all pertinent 

documents to avoid delays 

Ý The lender opens the transac-

tion with Sandpoint Title ϥnsur-

ance.  

Order Documents 

Within 24 hours of the application the 

lender will request: 

Ý Credit report, appraisal of prop-

erty, veriɲcation of employment, 

mortgage or landlord ratings, 

funds to close 

Ý Title Commitment and Prelimi-

nary Good Faith Estimate of 

your costs and loan details from 

Sandpoint Title ϥnsurance  

Ý Picture ϥD, W2s (2 years), a Cer-

tiɲcate of Eligibility, and any oth-

er necessary supporting docu-

mentation.  

Loan Submission 

Ý The loan package is assembled 

by the Loan Oʛcer and submit-

ted to the underwriter for ap-

proval.  

Loan Approval 

Ý Generally takes 24-72 hours 

Ý Parties are notiɲed of approval 

and conditions of the loan.  

 

Documents Prepared by the 

Lender 

Ý Loan documents are completed 

and sent to Sandpoint Title ϥnsurance  

Ý Borrower is notiɲed of how much 

money is necessary to close the loan 

Ý Borrower will come to Sandpoint Title 

ϥnsurance to sign all the ɲnal docu-

ments.  

Funding  

Ý Lender reviews the loan  

       package 

Ý Funds are wired to Sandpoint Title ϥn-

surance 

 

Recording Documents 

Ý Sandpoint Title ϥnsurance rec-

ords the Deed of Trust at the County 

RecorderɅs Oʛce securing the lien 

against the property 

Ý Funds are dispersed to appropriate 

parties 

Ý Escrow is oʛcially closed 

1 

2 

3 

4 

5 

6 

7 
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ϥMPORTANT PROPERTY TAX ϥNFORMATϥON... 

1. Annual statements are billed for the calendar year, although they are not issued until the fall 

of the current year. 

2. Taxes may be paid in two halves: 

¶ The ɲrst installment is due December 20th and delinquent December 21st. 

¶ The second installment is due June 20th of the following year and delinquent June 21st. 

3. Always check the property description on the tax statement to avoid paying on the wrong 

property. The Treasurer cannot be held responsible for payments made on the wrong proper-

ty. To assure proper posting of payments and information to your address, please furnish your 

parcel number when making any payments or inquiries at the AssessorɅs or TreasurerɅs oʛce. 

This number can be found on paperwork supplied to you by your title insurance company.  

4. The law does not recognize failure to receive a tax statement for waiving interest. The Treasur-

er must assess interest on all delinquent payments.  

5. Each year, an Assessment Notice is sent from the Assessor to each property owner, at the last 

know address. The Notice includes information for the new tax year, such as property full cash 

value, assessed value, classiɲcation and assessment ratio. 

6. During a speciɲed period after receipt of assessment notice, valuations can be protested 

through the County Assessor. For information, call your local County AssessorɅs oʛce.  
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 CI! ±! /hb± /!{I 

tǊƻǇŜǊǘȅ LƴǎǇŜŎǝƻƴ .ǳȅŜǊ .ǳȅŜǊ .ǳȅŜǊ .ǳȅŜǊ 

[ŜƴŘŜǊ-wŜǉǳƛǊŜŘ tǊƻǇŜǊǘȅ wŜǇŀƛǊǎ όƛŦ ŀƴȅύ ŜȄΦ ±! {ŜƭƭŜǊ {ŜƭƭŜǊ {ŜƭƭŜǊ {ŜƭƭŜǊ 

bŜǿ [ƻŀƴ hǊƛƎƛƴŀǝƻƴ CŜŜ .ǳȅŜǊ .ǳȅŜǊ .ǳȅŜǊ ψ 

5ƛǎŎƻǳƴǘ tƻƛƴǘǎ .ǳȅŜǊ .ǳȅŜǊ .ǳȅŜǊ ψ 

5ƻŎǳƳŜƴǘ tǊŜǇ CŜŜ .ǳȅŜǊ {ŜƭƭŜǊ .ǳȅŜǊ ψ 

/ǊŜŘƛǘ wŜǇƻǊǘ .ǳȅŜǊ .ǳȅŜǊ .ǳȅŜǊ ψ 

!ǇǇǊŀƛǎŀƭ CŜŜ {ŜƭƭŜǊ {ŜƭƭŜǊ {ŜƭƭŜǊ ψ 

9ȄƛǎǝƴƎ [ƻŀƴ tŀȅƻũ {ŜƭƭŜǊ {ŜƭƭŜǊ {ŜƭƭŜǊ {ŜƭƭŜǊ 

!ǎǎŜǎǎƳŜƴǘ tŀȅƻũ ό{ŜǿŜǊΣ ŜǘŎΦύ {ŜƭƭŜǊ {ŜƭƭŜǊ {ŜƭƭŜǊ {ŜƭƭŜǊ 

¢ŀȄŜǎ όŀǘ ǝƳŜ ƻŦ ŎƭƻǎŜύ tǊƻǊŀǘŜ tǊƻǊŀǘŜ tǊƻǊŀǘŜ tǊƻǊŀǘŜ 

¢ŀȄ {ŜǊǾƛŎŜ CŜŜ {ŜƭƭŜǊ {ŜƭƭŜǊ .ǳȅŜǊ ψ 

IƻƳŜƻǿƴŜǊΩǎ !ǎǎƻŎƛŀǝƻƴ όIh9ύ ¢ǊŀƴǎŦŜǊ CŜŜ .ǳȅŜǊ .ǳȅŜǊ .ǳȅŜǊ .ǳȅŜǊ 

/ǳǊǊŜƴǘ IƻƳŜƻǿƴŜǊΩǎ !ǎǎƻŎƛŀǝƻƴ tŀȅƳŜƴǘ tǊƻǊŀǘŜ tǊƻǊŀǘŜ tǊƻǊŀǘŜ tǊƻǊŀǘŜ 

bŜȄǘ Ih! tŀȅƳŜƴǘ .ǳȅŜǊ .ǳȅŜǊ .ǳȅŜǊ .ǳȅŜǊ 

wŜŀƭ 9ǎǘŀǘŜ /ƻƳƳƛǎǎƛƻƴ {ŜƭƭŜǊ {ŜƭƭŜǊ {ŜƭƭŜǊ {ŜƭƭŜǊ 

IƻƳŜƻǿƴŜǊΩǎ ¢ƛǘƭŜ tƻƭƛŎȅ {ŜƭƭŜǊ {ŜƭƭŜǊ {ŜƭƭŜǊ {ŜƭƭŜǊ 

[ŜƴŘŜǊΩǎ ¢ƛǘƭŜ tƻƭƛŎȅΣ 9ƴŘƻǊǎŜƳŜƴǘ ŀƴŘ 9ȄǘŜƴŘŜŘ .ǳȅŜǊ .ǳȅŜǊ .ǳȅŜǊ ψ 

9ǎŎǊƻǿ CŜŜǎ {Ǉƭƛǘ {ŜƭƭŜǊ {Ǉƭƛǘ {Ǉƭƛǘ 

wŜŎƻǊŘƛƴƎ CŜŜǎ .ǳȅŜǊ .ǳȅŜǊ .ǳȅŜǊ .ǳȅŜǊ 

/ƻǳǊƛŜǊ CŜŜǎ όōŜƴŜŬǩƴƎ ǇŀǊǘȅύ ψ ψ ψ ψ 

hǳǘƎƻƛƴƎ ²ƛǊŜ CŜŜǎ όōŜƴŜŬǩƴƎ ǇŀǊǘȅύ ψ ψ ψ ψ 

9ŘƻŎ CŜŜǎ .ǳȅŜǊ {ŜƭƭŜǊ  .ǳȅŜǊ .ǳȅŜǊ 

This schedule demonstrates typical and customary allocation of diϜerent costs associated with 

various transaction types commonly seen in our area. Some of it may be negotiable depending 

on your situation. Please consult your real estate professional or attorney to determine what 

suits your needs.  

WHO PAYS FOR WHATɎ. 
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WHAT ϥS ESCROW? 

Escrow and Settlement are important parts of the real estate transaction.  When real estate is pur-

chased or reɲnanced it typically involves the transfer of large sum of money, as well as the prepara-

tion and execution of various documents.  A settlement agent such as Sandpoint Title acts as a neu-

tral third party during this process.  We handle the transfer of funds and execution of documents as 

speciɲcally outlined by the principals (buyer, seller and lender) in the transaction.  This process in-

cludes receiving and holding purchase & ɲnancing funds in our trust account, preparing and facilitat-

ing the execution of needed documents by all parties involved, and disbursing held funds to the 

proper parties upon completion of transactions. 

Who starts the process of Escrow? 

Typically, the parties to the transaction will put in writing in the form of a Purchase and Sale Agree-

ment, the terms of the agreement between the buyer and seller. The real estate agent, if one is in-

volved, will initiate the escrow process by sending the escrow agreement (Purchase and Sale Agree-

ment), which details the transaction for the Escrow Oʛcer. ϥf this is a loan transaction only, the lender 

will initiate the process for you. 

Who chooses the Escrow Company?  

The choice of the escrow company is normally done by agreement between the parties to the trans-

action. ϥf a real estate agent is involved, the broker may recommend an escrow agent. However, it is 

the right of the principals to use an escrow agent of their choosing. This is often determined by rela-

tionships, however price may be a consideration. Ask your agent for a price comparison. Sandpoint 

Title has the most experienced escrow oʛcers in Sandpoint, and they look forward to working with 

you. 

Why is Escrow necessary? 

Quite simply, the reason to have your escrow handled at Sandpoint Title is the assurance that no 

funds or property will be transferred until all of the conditions in your transaction have been met. 

The Escrow Oʛcers at Sandpoint Title have the obligation to hold your funds in their Trust Account 

and not disburse those funds, or transfer title, until all provisions of the agreement(s) have been 

complied with.  

As an agent for Stewart Title, Sandpoint Title ϥnsurance has been vetted and our practices veriɲed. 

STϥ is a Stewart Title Trusted Provider and as such we have gone through what is believed to be the 

most rigorous vetting process in the title industry.  
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The escrow holder acts for both parties and protects the interests of each within the power of the es-

crow instructions. Escrow cannot be completed until the instructions have been fully satisɲed and all 

parties have signed escrow documents. The escrow holder takes instructions based on the terms of the 

purchase agreement and the lender's requirements. 

The duties of the escrow holder include: 

Ý Managing the funds and/or documents in accordance with instructions 

Ý Paying all bills as authorized 

Ý Responding to requests from the principals 

Ý Closing the escrow only when all terms and conditions have been met 

Ý Distributing the funds accordingly 

What Do ϥ Need to Do Before My Appointment to Sign Escrow Papers? 

All parties signing the documents must bring proper identiɲcation. Bring either a valid 

driver's license, state identiɲcation card or current passport with you to the title company. 

This item is needed to verify your identity by a notary public. This is a routine, but necessary 

step for your protection. 

What's the Next Step After ϥ've Signed the Closing Escrow Papers? 

After both parties have signed all the necessary instructions and documents, the escrow 

oʛcer will return the buyer's loan documents to the lender for ɲnal review. After the review 

is completed, the lender is ready to fund the buyer's loan and informs the escrow oʛcer. 

How Long is an Escrow? 

The length is determined by the terms of the purchase agreement and can range from a 

few days to several months. 

What is an "Escrow Closing"? 

An escrow closing is the ɲnal step in the transaction. ϥt signiɲes legal transfer of title from the seller to 

the buyer. Generally, the Deed is recorded within one working day of the escrow holder's receipt of loan 

funds. This completes the transaction and signiɲes the "close of escrow." Once all the conditions of the 

escrow have been satisɲed, the escrow oʛcer informs you or your agent that we are in the position to 

record the deed, disburse funds, and complete the transfer to purchase.  

ESCROW CONTϥNUED... 
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TϥTLE ϥNSURANCE 

Why Title ϥnsurance? 

Title insurance is important because it helps to protect what is one of our most important invest-

ments ɀ our home.  Title insurance is a product that we as home buyers and borrowers purchase 

to ensure that we are getting a property free of certain potential future risks.  Such risks include 

lack of legal access to oneɅs property, rights to amenities like waste treatment and water, as well as 

being clear on something as seemingly simple as property boundaries.  A title insurance policy is 

intended to clearly outline everything of record that eϜects our homes and property up to the date 

of closing. 

What is Title ϥnsurance? 

Title insurance is a contract of indemnity that assures the purchaser of a piece of land that they will 

actually own the property for which they bargained. ϥt is a unique insurance policy that protects 

against hidden title hazards that may threaten your ɲnancial investment. 

The Most Common Types of ϥnsurance 

The two most common types of Title ϥnsurance are the Owner's Policy and the Mortgage Policy. An 

owner's policy protects the buyer of a piece of real property and the mortgage policy protects the 

lender. Other types of title insurance policies cover other special circumstances. 

ϥs Title ϥnsurance Required by Law? 

Title ϥnsurance is not required by law, however, the seller of a piece of property to give assurance 

to the buyer that the property is marketable usually purchases it. A mortgage policy is normally re-

quired by the lender to protect their loan and is purchased by the buyer/borrower. 

How are Title ϥnsurance Premiums Determined and How Long Does the Coverage 

Last? 

The premiums for title insurance are determined by the amount and types of coverage provided 

and are ɲgured on the purchase price or the loan amount, depending on whether it is an owner's 

policy or a mortgage policy. An owner's policy lasts as long as you or your heirs retain an interest in 
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the property. A mortgage policy lasts until the covered loan (mortgage) is paid in full. 

What Does Your Premium Really Pay For? 

An important part of title insurance is its emphasis on risk elimination before insuring. Title insuring 

begins with a search of public land records aϜecting the real estate concerned. The title agent on 

behalf of its underwriter to determine whether the property is insurable conducts an examination. 

The examination of evidence from a search is intended to fully report all "material objections" to 

the title. Frequently, documents that can present concerns: 

¶ Deeds, wills and trusts that contain improper wording or incorrect names 

¶ Outstanding mortgages and judgments, or lien against the property because the seller 

has not paid their taxes 

¶ Easements that allow construction of a road or utility line 

¶ Pending legal action against the property that could aϜect a purchaser 

¶ ϥncorrect Notary Acknowledgments 

Hidden Title Hazards 

Despite all of the expertise that goes into a title search and examination, hidden hazards can 

emerge after closing, resulting in unpleasant and costly surprises. Some examples of hazards are:  

¶ Forged signatures on a deed, which would mean no transfer of ownership to you 

¶ Unknown heirs of a previous owner who are claiming ownership of the property 

¶ ϥnstruments executed under an expired or fabricated power of attorney 

¶ Mistakes in public records 

Title insurance oϜers ɲnancial protection against these and other covered title hazards. The title 

insurer will pay for defending against an attack on title as insured and will either perfect the title or 

pay valid claims. 

TϥTLE ϥNSURANCE CONTϥNUED... 
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METHODS OF HOLDϥNG TϥTLE 

 Joint Tenancy Tenancy in Common Partnerships Trust Arrangements 

Parties Any number of persons, but can-

not be artiɲcial entity such as 

corporation, LLC or trustee of 

trust. 

Any number of persons or 

entities may hold title as 

tenants in common.  

Only partners/ shareholders/

members of the artiɲcial 

entity. 

Trustee and beneɲciaries of 

trust may be individuals, 

trusts or any legally created 

entity. 

Division Ownership interests must be 

equal (can have equal interests in 

undivided interest). 

Ownership can be divided 

into any number of inter-

ests, equal or unequal.  

Single legal entity, partners/

shareholders members own 

interest in entity, not proper-

ty held. 

ϥnterests in trust are person-

al property and are in ac-

cordance with terms of 

trust. 

Title Each joint tenant has separate 

legal title to undivided interest, 

subject to right of survivorship. 

Each owner has a separate 

legal title to undivided inter-

est. 

Title is in the artiɲcial entity. Held in name by the  

Trustee(s). 

Possession  Equal right of possession. Equal right of possession. Entity has sole right  of pos-

session. EntityɅs organization-

al documents determine 

individual partnerɅs/
shareholderɅs/ memberɅs 

ϥn accordance with terms of 

trust.  

Conveyance Each ownerɅs interest may be 

conveyed or encumbered individ-

ually, but conveyance or encum-

brance without joinder of other 
joint tenants severs joint tenancy.  

Each ownerɅs interest may-

be conveyed separately. 

Conveyance authority deter-

mined by organizational 

documents and applicable 

statutes. 

Trustee has authority to  

convey in accordance with  

terms and limitations of  

trust agreement.  

Death On co-ownerɅs death, interest 

passes to surviving joint tenants. 

ϥnterest may not be disposed of 

by will. 

ϥnterest passes by will or 

interstate if no will. ϥnterest 

must be probated.  

Entity not capable of dying. 

ϥmpact, if any, of death of 

partner/shareholder/ mem-

ber on aϜairs of entity deter-
mined by organizational 

documents and applicable 

statutes.  

Upon death of trustee, suc-

cessor trustee, if any, holds 

title on behalf of trust. EϜect 

of interests in trust upon 
death of a beneɲciary deter-

mined by terms of trust 

agreement.  

Successor  

Status 

Last survivor owns property. Devise or heir becomes 

tenant in common with 

other owners.  

ϥnterest, but not manage-

ment authority, of partner-

share holder/member in the 

entity passes by will or, if no 

Deɲned by terms of trust  

agreement.  

CreditorɅs 

Rights 

ϥnvoluntary lien of creditor or 

deed of trust terminates on 

death of joint tenant. ϥf creditor 

executes on lien prior to death 
and acquires title, becomes ten-

ant in common with remaining 

joint tenants. 

OwnerɅs interest may be 

sold on execution sale to 

satisfy creditor. Creditor 

becomes tenant in common 
with remaining owners. 

Creditor of partner/ share-

holder/member may obtain 

order attaching interest in 

entity, but not property held 
by entity. 

Creditor with lien/judgement 

against beneɲciary may 

execute on beneɲciaryɅs 

interest in trust, not proper-
ty held by trust. Lien against 

individual trustee may not 

attach to trust. However, if 

trustee is settler or revoca-

ble trust, lien may attach. 

Presumptions Creation of joint tenancy must be 

in writing. 

Joint ownership presumed 

to be as tenants in com-

mon, unless title acquired 

by Ɉhusband and wifeɉ.  

Property must be expressly 

vested in partnership.  

Property must be expressly 

vested in trustee of trust. 

Trust is created by executed 

trust agreement. 
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CLOSϥNG COSTS 

Title ϥnsurance Premium  

ß Fee paid by an individual to insure a marketa-

ble title or, in the case of a lender, to insure 

the lien position.  

 

Transfer and Assumption Charges  

ß Fees charged by a lender to allow a new pur-

chaser to assume the sellerɅs existing loan.  

 

ϥnspection Fees  

ß The cost for inspections performed.  

 

Recording Fees  

ß Fees assessed by a County RecorderɅs Oʛce 

for recording legal documents of a real estate 

transaction in the real estate records.  

Loan Fees  

ß Fees charged by a lender in connection with 

the processing of a new loan. These may in-

clude points, origination fee and credit report.  

 

Prepaid ϥnterest  

ß Depending upon the time of month a loan 

closes, the per diem charge may vary from a 

full monthɅs interest to a few dayɅs interest.  

Escrow Fees  

ß Fees charged by a title and/or escrow compa-

ny for services rendered in coordinating the 

closing and preparing documents necessary 

to close a real estate transaction.  

Taxes  

ß The buyer may be required to reimburse the 

seller for property taxes, depending upon the 

month in which the transaction closes. (See 

page 10 for chart.)  

 

Real Estate Commission  

ß Fee paid to a real estate broker for services 

rendered in listing, showing, selling and con-

summating the transfer of property.  

 

HomeownerɅs ϥnsurance  

ß Lenders typically require the ɲrst year of ɲre 

and hazard insurance be paid by escrowing 

funds.  

 

Below are some typical closing costs you may incur during the home buying process. Sandpoint 

Title ϥnsurance will review and explain your closing statement during your signing appointment. 
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UNDERSTANDϥNG GOOD FUNDS REQUϥREMENTSɎ 

ϥdaho is a ɈGood Fundsɉ state. This means no funds may be disbursed from an escrow account until 

those funds are physically available for withdrawal in the escrow agentɅs (Sandpoint Title ϥnsurance) 

Trust Account. Deposits from customers and lenderɅs loan proceeds must clear the payer's bank 

prior to the closing of escrow. 

Below are the protocols for determining if the funds are available. The time frames refer to the 

number of days after the funds have been deposited into our bank; not after receipt by the Escrow 

Oʛcer.  

Available on the day of the Bank 

Deposit: 

Ý Electronic Transfer/Wired 

Funds (these are required for 

same-day loan and closing 

funds. 

Ý Title company-issued checks.  

Available One Day After Deposit: 

Ý CashierɅs, Oʛcial, Certiɲed, and 

TellerɅs checks from federally 

insured banks only* 

*Must be veriɲed by the customerɅs 
bank prior to the close of escrow. 

Available 3 Days After Deposit: 

Ý Local personal checks* 

Ý Other credit union checks 

(local)* 

Ý Corporate checks (local)*  

Available 7 Days After Deposit: 

Ý All non-local checks 

Ý Non-FDϥC insured checks* 

*Must be veriɲed by the customerɅs 
bank prior to the close of escrow. 

MONEY ORDERS, TRAVELERɅS CHECKS, DRAFTS, FOREϥGN BANK CHECKS AND CASH ARE NEVER ACCEPTA-

BLE FORMS OF DEPOSϥT. 

A local check is one drawn against a bank located in the same processing district as our depository bank.  

Funds availability is always subject to payment by the bank upon which a check is drawn. Since it can take 

14 days or more to receive notiɲcation of non-suʛcient funds and returned items from the paying bank, 

any disbursements within 14 days of deposit of a personal check will require veriɲcation of the payment 

by the paying bank. The time frames above are minimums only. Each situation is unique and compliance 

with ϥdahoɅs Good Funds Statute may require more time than stated depending on the type and source of 

the deposit. 

Wired Funds are required to avoid a delay in your closing. ϥf you intend to make an escrow deposit by oth-

er means, contact your escrow oʛcer immediately for speciɲc instructions or information. Sandpoint Title 

ϥnsurance assumes no liability for closing delays due to the failure of any part to provide Good Funds.  
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HELPFUL LϥNKS 

SANDPOϥNT TϥTLE ϥNSURANCE: http://www.sandpointtitle.com 

BONNER COUNTY 

HOME: http://bonnercounty.us/  

MAPS: http://bonnercounty.us/county-maps/ 

SANDPOϥNT.COM: http://www.sandpoint.com/ 

BONNER COUNTY ECONOMϥC DEVELOPMENT: http://blog.bonnercountyedc.com/ 

CϥTY OF SANDPOϥNT: http://www.cityofsandpoint.com/ 

GREAT SANDPOϥNT CHAMBER OF COMMERCE: http://sandpointchamber.org/ 

PANHANDLE HEALTH: http://panhandlehealthdistrict.org/  

SANDPOϥNT ONLϥNE: http://www.sandpointonline.com/ 

BONNER COUNTY SHERϥFF: http://www.bonnerso.org/marine.php 

LAKE PEND OREϥLLE SCHOOL DϥSTRϥCT: http://www.lposd.org/ 

LAKE PEND OREϥLLE: http://corpslakes.usace.army.mil/visitors/projects.cfm?

ϥd=G300200 

VOTER REGϥSTRATϥON: http://www.idahovotes.gov/voter_info.shtml 

 

QUϥCK REFERENCES: 

City ClerkɅs Oʛce: 208-263-3317 

Finance & Utilities: 208-263-3560 

Parks & Recreation: 208-263-3613 

Planning & Zoning: 208-263-3370 

Fire Department (non-emergency): 208-263-3533 

Police Department (non-emergency): 208-265-1482 

Public Works: 208-263-3407 
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HELPFUL TERMS TO KNOW 

These deɲnitions are to acquaint the homebuyer with terms commonly used in real estate transactions. 

The terms are intended to be general and brief and are not complete and wholly accurate when applied 

to all possible uses of the term. Please consult your real estate agent for more information or questions 

regarding speciɲc terms. 

Adjustable Rate Mortgage (ARM) ɀ A mortgage instrument with an interest rate that is periodically 

adjusted to follow a pre-selected published index. The interest rate is adjusted at certain intervals 

during the loan period. 

Adjustment Period ɀ The length of time between interest rate changes on an ARM. For example, in 

the case of an ARM loan with a one-year adjustment period, the interest rate may change once 

each year. 

Agency ɀ Any relationship in which one party (agent) acts for or represents another (principal) un-

der the authority of the principal. Agency involving real property should be in writing, such as listing, 

trust, powers of attorney, etc. 

American Land Title Association (ALTA) ɀ A national association of title insurance companies, ab-

stractors, and agents. The association adopts standard policy forms. 

Amortization ɀ Repayment of a mortgage debt with periodic payments of both principal and inter-

est, calculated to retire the obligation at the end of a ɲxed period of time. 

Annual Percentage Rate (APR) ɀ A term deɲned in section 106 of the Federal Truth in Lending Act 

(15 USC 1606), which expresses on an annualized basis the charges imposed on the borrower to 

obtain a loan (deɲned in the Act as Ɉɲnance chargesɉ), including interest, discounts and other costs. 

Appraisal ɀ An opinion or estimate of value. Also refers to the process by which a value estimate is 

obtained. 

Assignment ɀ The transfer of ownership, rights, or interests in property, as in a mortgage, lease, or 

deed of trust. Mortgages and other security instruments are regularly assigned from one investor 

to another and commitments by HUD/FHA to insure mortgages may be assigned by one originating 

lender to another before insurance. 

Beneɲciary ɀ The person who is entitled to receive funds or property under the terms and provi-

sions of a will, trust, insurance policy or security instrument. ϥn the case of a mortgage loan, the 

beneɲciary is the lender. 

Broker or Agent ɀ One who is licensed by the state to carry on the business of dealing in real es-

tate. A broker/agent is employed on a fee or commission basis to bring together buyers and sellers, 

landlord and tenant, or parties to an exchange, and assist in negotiating contracts between them. 

Cap ɀ The limit on how much an interest rate or monthly payment can change, either at each ad-

justment or over the life of the mortgage. 
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Certiɲcate of Reasonable Value (CRV) ɀ A document that establishes the maximum value and loan 

amount for a VA guaranteed loan. 

Closing Costs ɀ The costs incurred to purchase real estate. These may include loan fees, title fees, 

appraisal fees, etc. 

Closing Statement ɀ The ɲnancial disclosure statement that accounts for all of the funds received 

and expected at the closing, including deposits for taxes, hazard insurance, and mortgage insur-

ance. 

Commission ɀ An agentɅs compensation for negotiating a real estate or loan transaction, often ex-

pressed as a percentage of the selling price. 

Contingency Clause ɀ A provision in some ARMs to a ɲxed rate loan, usually after the ɲrst adjust-

ment period. The new ɲxed rate is generally set at the prevailing interest rate for ɲxed rate mort-

gages. This conversion feature may cost extra. 

Deed ɀ The document by which title to real property is transferred or conveyed from one party to 

another. 

Deed of Trust ɀ Type of security instrument in which the borrower conveys title to real property to 

a third party (trustee) to be held in trust as security for the lender, with the provision that the trus-

tee shall reconvey the title upon the payment of the debt, and, conversely, will sell the land and pay 

the debt in the event of a default by the borrower. 

Deposit ɀ A sum of money given to (1) bind a sale of real estate, or (2) assure payment or an ad-

vance of funds in the processing of a loan. Also called Earnest Money. 

Discount Points ɀ A negotiable fee paid to the lender to secure ɲnancing for the buyer. Discount 

points are up front interest charges to reduce the interest rate on the loan over the life, or a por-

tion, of the loanɅs term. One discount point equals one percent of the loan amount. 

Due on Sale Clause ɀ An acceleration clause that requires full payment of a mortgage or deed of 

trust when the secured property changes ownership. 

Earnest Money ɀ A deposit made to bind the conditions of a sale of real estate. 

Easement ɀ A limited right of interest in land of another that entitles the holder of the right to some 

use, privilege or beneɲt over the land. 

Escrow ɀ The process in which a neutral third party holds money and documents for delivery to the 

respective parties in a transaction on performance or established conditions. 

Federal National Mortgage Association ɀ Commonly known as Fannie Mae. A privately owned cor-

poration created by Congress to support the secondary mortgage market. ϥt purchases and sells 

residential mortgages insured by FHA or guaranteed by VA, as well as conventional home mortgag-

es. 

Finance Charge ɀ The total cost a borrower must pay, directly or indirectly, to obtain credit accord-

ing to Regulation Z. 
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Foreclosure ɀ The legal process by which property is sold to satisfy an unpaid debt in the event of 

default on terms or payments of a mortgage. 

Good Faith Estimate (GFE) ɀ A document that tells borrowers the approximate costs they will pay at 

or before settlement, based on common practice in the locality. Under requirements of the Real 

Estate Settlement Procedures Act (RESPA), the mortgage banker or mortgage broker, if any, must 

deliver or mail the GFE to the applicant within three business days after the application is received. 

Graduated Payment Mortgage ɀ A residential mortgage with monthly payments that start at a low 

level and increase at a predetermined rate. 

Grant Deed ɀ One of many types of deeds used to transfer real property. 

Hazard ϥnsurance ɀ Real estate insurance protecting against loss caused by ɲre, some natural caus-

es, vandalism, etc., depending upon the terms of the policy. 

HomeownerɅs Association ɀ (1) An association of people who own homes in a given area, formed 

for the purpose of improving or maintaining the quality of the area. (2) An association formed by 

the builder of condominiums or planned developments and required by statute in some states. 

ϥmpound Account ɀ An account held by a lender for the payment of taxes, insurance or other peri-

odic debts against real property. 

ϥndex ɀ A measure of interest rate changes used to determine changes in an ARMɅs interest rate 

over the term of the loan. 

Joint Tenancy ɀ A means of ownership in which two or more persons own equal shares in real 

property. Upon the death of one tenant, his/her share passes to the remaining tenant(s) until title is 

vested in the last survivor. 

Legal Description ɀ A description by which real property can be deɲnitely located by reference to 

surveys or recorded maps. Sometimes referred to simply as Ɉthe legal.ɉ 

Lien ɀ A legal hold or claim on property as security for a debt or charge. 

Loan Commitment ɀ A written promise to make a loan for a speciɲed amount on speciɲc terms. 

Loan to Value Ratio ɀ The relationship between the amount of the appraised value of the property 

and the loan, expressed as a percentage of the appraised value. 

Lock-in ɀ A guarantee by the lender of a particular loan rate. The loan must fund before the lock 

expiration in orderto receive the guaranteed or Ɉlockedɉ rate. 

Margin ɀ The number of percentage points the lender adds to the index rate to calculate the ARMɅs 

interest rate at each adjustment. 

Market Value ɀ An appraisal term denoting the highest price that a buyer, willing but not compelled 

to buy, would pay, and the lowest a seller, willing but not compelled to sell, would accept. 
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Mortgage Payment ɀ A payment that is owed to the bank/lender each month toward repayment of 

the loan. The amount is determined by the terms of the loan: principal, interest rate, length of the 

loan, and periodic adjustments, if applicable. 

Multiple Listing Service ɀ An exclusive listing, submitted to all members of an association, so that 

each may have the opportunity to sell the property. 

Negative Amortization ɀ Occurs when monthly payments fail to cover the interest cost. The interest 

that isnɅt covered is added to the unpaid principal balance, which means that even after several 

payments you may owe more than you did at the beginning of the loan. Negative amortization can 

occur when an ARM has a payment cap that results in monthly payments that arenɅt high enough to 

cover the interest. 

Note ɀ A unilateral agreement containing an express and absolute promise of the signer to pay to a 

named person, order, or bearer a deɲnite sum of money at a speciɲed date or on demand. Usually 

provides for interest and, concerning real property, is secured by a mortgage or trust deed. 

Origination Fee ɀ A fee made by a lender for making a real estate loan. Usually a percentage of the 

amount loaned, such as one percent. 

PϥTϥ (Principal, ϥnterest, Taxes and ϥnsurance) ɀ The four major components of a usual monthly 

mortgage payment. 

Point ɀ An amount equal to 1% of the principal amount of the investment or note. The lender as-

sesses loan discount points at closing to increase the yield on the mortgage to a position competi-

tive with other types of investments. 

Power of Attorney ɀ An authority by which one person (principal) enables another (attorney-in-fact) 

to act for him. 

(1) General power ɀ authorizes sale, mortgaging, etc., of all property of the principal. ϥnvalid 

in some jurisdictions. 

(2) Special power speciɲes property, buyers, price and terms. 

Prepayment Penalty ɀ A penalty under a note, mortgage, or deed of trust imposed when the loan is 

paid before it is due. 

Pre-Qualiɲcation Letter ɀ A letter that states a potential borrowerɅs ɲnancial status to determine 

the size and type of mortgage available to him/her. 

Principal ɀ (1) The amount of debt, not including interest. (2) The person who is served by an agent 

or attorney. 

Private Mortgage ϥnsurance (PMϥ) ɀ ϥnsurance written by a private mortgage insurance company 

protecting  the mortgage lender against loss occasioned by a mortgage default and foreclosure. 

The premium is paid by the borrower and is included in the mortgage payment. Typically required if 

down payment is less than 20% of purchase price.  
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Processing (or Origination) Fees ɀ Fees that cover the administrative cost of processing the loan. 

These charges vary from lender to lender.  

Promissory Note ɀ A promise in writing and executed by the maker to pay a speciɲed amount dur-

ing a limited time, on demand or at sight to a named person, or on order to bearer.  

Proration ɀ The method used in dividing charges into that portion which applies only to a partyɅs 

ownership up to a particular date.  

Quitclaim Deed ɀ A deed operating as a release; intended to pass any title, interest, or claim which 

the grantor may have in the property, but not containing any warranty of a valid interest or title in 

the grantor.  

Reconveyance ɀ The conveyance to the landowner of the title, held by a trustee under deed of 

trust, when the performance of the debt is satisɲed.  

Recordation ɀ ϥnvolves ɲling for record in the oʛce of the County Recorder for the purpose of giv-

ing constructive notice of title, claim or interest in real property.  

Right of Survivorship ɀ The right of a survivor of a deceased person to the property of said de-

ceased. A distinguishing characteristic of a joint tenancy relationship.  

Statement of ϥnformation (Sϥ) ɀ A conɲdential form ɲlled out by buyer and seller to help a title com-

pany determine if any liens are recorded against either party. ϥt is necessary to diϜerentiate be-

tween parties with similar names. Also called a Statement of ϥdentity.  

Tenancy in Common ɀ An undivided ownership in real estate by two or more persons. The interests 

need not be equal. ϥn the event of the death of one of the owners, no right of survivorship in the 

other owner exists.  

Title Commitment ɀ A report prepared prior to issuing a policy of title insurance that shows the 

ownership of a speciɲc parcel of land, together with the liens and encumbrances thereon which will 

not be covered under a subsequent Title ϥnsurance Policy.  

Title ϥnsurance Policy ɀ A policy that protects the purchasers, mortgagee or other parties against 

losses.  

Uniform Settlement Statement ɀ The Standard HUD Form 1 required to be given to the borrower, 

lender and seller at, or prior to, settlement.  

VA Loan ɀ A loan that is guaranteed by the VeteranɅs Administration and made by a private lender.  

Vesting ɀ Denotes the manner in which title is held. Examples of common vestings are: Community 

Property, Joint Tenancy, Tenancy in Common, and Community Property with Right of Survivorship.  
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NOTES 



For more information visit us online at:  

www. sandpointtitleinsurance.com 

or on Facebook at: 

www.facebook.com/sandpointtitle  

https://www.facebook.com/sandpointtitle

